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1. Classify each of each of the following activities into its appropriate level of production.										(5 mks)
Activities				Level of production

a) Advertising			________________________________________
b) Oil refining			________________________________________
c) Lumbering			_________________________________________
d) Preaching				_________________________________________
e) Harvesting maize		________________________________________
2. State five advantages of specialization 					(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
..........................................................................................................................................................
..........................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
3. Briefly explain the meaning of the following characteristics of human wants.												(10 mks)
a) Insatiable
....................................................................................................................................................................................................................................................................................................................
b) Habitual
....................................................................................................................................................................................................................................................................................................................
c) Universal
....................................................................................................................................................................................................................................................................................................................
d) Recurrent
....................................................................................................................................................................................................................................................................................................................
e) Competitive
....................................................................................................................................................................................................................................................................................................................
4. Outline five activities causing environmental pollutions.		(10 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
..........................................................................................................................................................
5. State five un-ethical behaviours that a businessman can adopt to exploit a consumer.										(5 mks)

....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
6. Outline measures that can be taken by an office to safeguard the property of the organization.									(10 mks)

....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
..........................................................................................................................................................
7. State six functions which can be performed using mobile phones.	    (6 mks)

....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
8. Fill in the spaces in the table below on structure of trade.
 (
Trade
)
				













 (
EQUITY BANK
DATE: 14- 4- 10
NAKURU EAST
P O BOX 905
NAKURU
Pay Joash Mutia or order Kshs,1000 in words Ten thousand only
Cheque No.
 Bank code 
Account No 
JANE  DUTA
011423
03412
01104014211
____________
)9. 		








I)Name the document above								(1 mk)
..........................................................................................................................................................
Give the title to each of the following;
ii) Joash Mutia ...........................................................................................................................
iii) Equity bank ........................................................................................................................
iv) Jane Duta .......................................................................................................................
v) In the above document what are the importance of the two parallel lines across the face with the words; A/C payee only.								(4 mks)
.................................................................................................................................................................................................................................................................................................................... ....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
10. Highlight characteristics of itinerant Trader.					(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
.................................................................................................................................................................................................................................................................................................................... ....................................................................................................................................................................................................................................................................................................................
11. State the terms given to each of the following activities.			(5 mks)
i) Giving a product a name by which it would sell. _____________________________________
ii) Putting goods in packets, boxes or cartons _________________________________________
iii) Asking for payment before goods are delivered ____________________________________
iv) Buying goods where paying id done by installment __________________________________
v) An allowance given to encourage prompt payment __________________________________

12) Highlight five means of payment available through the bank.			(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
I3. State five disadvantages of Hire purchase to the buyer.				(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
14. State five factors that a retailer would consider before selling goods on credit.	(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
..........................................................................................................................................................
15. Name the type of wholesaler described in each of the following.			(5 mks)
a) Operate on self service basis __________________________________________________
b) Sale one commodity only _____________________________________________________
c) Sell all types of goods _________________________________________________________
d) Sells goods to certain parts of the country only. ___________________________________
e) Sells goods to other wholesalers and move from place to place________________________
16. List five characteristics of multiple shops.						(5 mks)
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
....................................................................................................................................................................................................................................................................................................................
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